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REAL ESTATE:
2016 IN NUMBERS

COMPETITIVE FUNDRAISING MARKET DEAL FLOW SLOWS

$108bn 525 $202bn 16%

Aggregate capital raised by private real estate funds are in Aggregate value of the 3,136 Percentage decrease in
225 private real estate funds market as of January 2017, a PERE deals completed globally aggregate deal value in 2016,
closed in 2016. record high, targeting $177bn. in 2016. down from $241bn in 2015.
INVESTOR SATISFACTION CAPITAL INCREASINGLY CONCENTRATED

i O

93% 50% 36% $499mn

of investors feel the of surveyed investors have of total capital raised in 2016 Average size of private real
performance of their real estate a positive perception of was secured by the 10 largest estate funds closed in 2016.
portfolios met or exceeded real estate. Only 7% have a funds closed.
expectations in the past year. negative perception.
COMPETITION FOR ASSETS INTENSIFIES REAL ESTATE HAS DELIVERED STRONG RETURNS

1]
Hi I |

59% 52% 14.9% 20

of surveyed fund managers of surveyed fund managers Annualized private real estate Number of consecutive

believe it is more difficult to have identified asset pricing fund returns in the three years quarters of the PrEQIn Real

source attractive investment as their biggest challenge in to June 2016. Estate Index rising.
opportunities than a year ago. 2017.
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2017 - ATURNING POINT FOR

PRIVATE REAL ESTATE?

INVESTOR APPETITE REMAINS STRONG
Institutional investors have continued to
see strong returns from their real estate
portfolios, and remain committed to the
asset class as a result. In the three years
to June 2016, private real estate funds
generated an annualized 14.9%, one of
the highest returns of any private capital
asset class. Given this strong performance,
the vast majority of investors feel that
real estate is meeting their objectives.
Ninety-three percent of investors stated
that real estate has met or exceeded
their expectations in the past year, while
over a three-year period 42% felt their
expectations had been exceeded, more
than any other alternative asset class.
Strong performance has also led to record
distributions: $668bn was returned to
investors between January 2013 and
June 2016 as managers have exited
investments - this is over $200bn more
than was called up in the same period.

Investors have capital to put to work,

but there are concerns among some
institutions about the prospects for

real estate, and whether there are
opportunities to invest today. Asset
pricing is clearly a concern for many, with
68% of investors naming it as a key issue
affecting the market, and 53% stating it
is harder to find attractive opportunities
today than it was 12 months ago - just 6%
feel it is easier. As a result, some investors
are reducing their outlay to real estate in
the shorter term, with 24% stating they
would invest less capital in 2017 than
2016. A similar proportion (25%) stated
they would invest more in 2017, with the
remainder investing at the same level

as 2016. This suggests we can expect
2017 fundraising to be on a par with the
previous year, but significant growth
seems unlikely.

There remains significant potential for

the private real estate asset class to
continue to grow in future years, however.
A sizeable 48% of investors are below
their target allocation to real estate, while
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- Andrew Moylan, Preqin

only 22% are over allocated, and 36%

are expecting to increase their targets in
the longer term, compared with just 10%
expecting them to shrink.

A CROWDED FUNDRAISING MARKET
2016 was another relatively strong year
for private real estate fundraising, with
$108bn raised, just a small decline on the
$123bn secured in 2015. While sizeable
levels of capital were raised, the number
of funds reaching a final close has fallen
for four consecutive years, as a few

large players increasingly dominate the
marketplace. For many, raising capital is
a long process; firms that closed funds

in 2016 spent an average of 18 months
fundraising, compared with just 10
months a decade ago. There is, of course,
no guarantee of success and, of the firms
currently marketing funds, 39% have
already been doing so for more than a
year and a half, highlighting how tough it

can be to complete a fundraise.
‘ Real estate is the
top performing

alternative asset class
over the past year

Fund managers are operating in a
crowded environment, with an all-time
high of 525 funds being marketed as of
January 2017. For many fund managers,
successfully differentiating themselves
from the competition is a challenge, and
this is most likely to be the case for mid-
sized players. Of firms managing between
$1bn and $4.9bn, just 35% reported

an increase in investor appetite in the
past year, while among both bigger and
smaller managers, around 60% stated
they had seen increased investor demand
for real estate.

DEAL FLOW

Private equity real estate managers
reduced their investment activity
slightly in 2016, investing $202bn in

3,136 transactions, down from $241bn

in 2015, but this was still a greater level
of capital than was invested in 2014.
Pricing is clearly making deal sourcing a
challenging process in the current market,
with most firms seeing more competition
for deals. Fifty-nine percent of fund
managers stated it is more difficult to
find attractive investment opportunities
than it was 12 months ago, while only

7% are finding it easier. Some firms are
reducing their targeted returns as a
result, while others are looking elsewhere
for value, such as secondary markets

or more niche sectors. Fund managers
have $227bn in dry powder available and
remain confident in their ability to find
opportunities, with two-thirds expecting
to invest more capital in 2017 than they
did in 2016.

OUTLOOK FOR 2017

In a low-return environment, investors
will continue to look to real estate as a key
part of their portfolio for diversification,
reliable income generation and attractive
returns, even if performance in the
coming years may not be as strong as
the past few. Institutional capital will
continue to flow into the asset class at

a similar rate to the past year, but with

a record number of managers seeking
investor commitments and the largest
players becoming increasingly dominant,
fundraising is going to remain extremely
challenging for most. Those looking to
buy real estate in 2017 will continue

to face a crowded marketplace, with
challenging pricing as a result. Fund
managers did invest large levels of capital
in 2016, and while some are having to
look further afield to find the best deals,
most expect to be even more active in
2017.
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FUNDS IN MARKET

he private real estate fundraising

market remains intensely competitive,
with an all-time high of 525 funds in
market as of January 2017, collectively
targeting $177bn in investor capital (Fig.
4.5). Fund managers will continue to find
it challenging to stand out from their
peers in such a crowded market, despite
strong institutional appetite for real estate
exposure.

MOVING UP THE RISK/RETURN
SPECTRUM

As shown in Fig. 4.6, the majority

(61%) of funds in market are targeting
opportunistic and value added strategies,
accounting for 60% ($106bn) of total
targeted capital — a clear majority when
compared to other strategies. Debt and
core strategies also make up significant
proportions of funds in market, targeting
$33bn and $15bn respectively.

FUND MANAGER EXPERIENCE

The most experienced fund managers
(those that have raised nine or more funds
previously) are collectively looking to
raise over a third of the aggregate capital
targeted (as at January 2017), despite
representing only 15% of funds in market
(Fig. 4.7). Contrastingly, first-time fund
managers account for 26% of funds in
market, but are targeting only 14% of
aggregate investor capital, reflecting the

Fig. 4.6: Closed-End Private Real Estate Funds Currently in

Market by Primary Strategy
100%
90%
80%

Fig. 4.5: Closed-End Private Real Estate Funds in Market over Time, 2010 - 2017

600
500 461 466 475
439

200 394

300

200 76 66 72

36 56
100
0

o — o~ ™ <
= c c < <
=] = = 3 =

smaller fundraising targets of new firms.
The fundraising market continues to be
difficult for new players - see page 57 for

more information on first-time managers.

The 10 largest private real estate funds in
market are shown in Fig. 4.8, with most
utilizing opportunistic, debt or distressed
strategies. Blackstone Real Estate
Partners Europe V is the largest fund in
market, targeting €7bn for opportunistic
and distressed opportunities in office,
industrial, residential, retail and hotel
assets across Europe, while Starwood
Capital is targeting $6bn for the eleventh

525

478 492

® No. of Funds
Raising

m Aggregate Capital

o4 74 77 Targeted ($bn)

Jan-17

Source: Preqin Real Estate Online

offering in its Opportunity Fund series,
which invests in a range of sectors across
the US and Europe.

FUNDRAISING MOMENTUM

Fundraising is a long process for many
firms: the majority (61%) of funds in
market have been on the road for over a
year, and a fifth of fund managers have
spent more than two years marketing
their funds (Fig. 4.9). Securing a strong first
close in good time is important to build
momentum in the fundraising process,

as it can demonstrate a fund manager’s
credibility to potential investors. For funds

Fig. 4.7: Closed-End Private Real Estate Funds Currently in

Market by Manager Experience
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OUTLOOK FOR GLOBAL

REAL ESTATE IN 2017

- Scott Brown, Barings Real Estate Advisers

What do you expect to be the key
developments in real estate in 2017?
Heading into 2017, as always, we will be
closely monitoring a handful of items to
help us understand the global real estate
markets. Although the global political
and policy landscape is punctuated with
uncertainty, we continue to believe the
space markets are fundamentally sound
and supported by favourable supply/
demand dynamics in most major US and
European urban markets and property
sectors.

The potential shifts in US policies as
Republicans take control of the presidency
and both houses of Congress add an
additional layer of uncertainty to the global
economy and investment environment,
along with the French, Dutch and German
elections, may impact global investor
sentiment - and potentially global real
estate capital flows — going forward. One
‘known unknown’is the potential impact
of capital flows on relative liquidity and
pricing across different countries, regions
and segments of the market. Moreover,
many cross-border real estate investors
are fairly new to some markets, and how
they respond to changes in conditions and
fundamentals remains to be seen.

Diverging monetary policies may also
affect cross-border capital flows, as the

US is expected to slowly raise interest
rates while we likely see continued easing,
and in many cases negative rates, in Asia
and Europe. In addition, we expect the
increasing influence of sovereign wealth
funds and Asian capital on core real

estate pricing in the US and Europe to
continue. Market expectations for rising
rates and higher inflation in the US may
lead to the expectation for faster rent
growth, particularly given the maturing
and extended real estate cycle. Finally,
demographic, societal and technology-
induced urbanization trends in US and
European cities continue to shape investors’
focus on asset- and submarket-specific
strategies.

n Real Estate Spotlight | February 2017

The keen pricing for traditional stabilized
property sectors in the industrialized
markets of the US and Europe, along
with urbanization, have increased the
acceptance of niche property sectors,
effectively increasing the real estate
investable universe (e.g. hotels, self-storage,
assisted living, medical office, student
housing and parking). We also see the
supply chain and logistical efficiencies
blurring the lines between industrial and
retail functions in dense urban areas.

Another significant trend is the growing
importance of environmental, social and
governance (ESG) issues among real estate
investors and managers, and the need to
incorporate them into everyday investment
processes.

Where do you see the best opportunities
in real estate today?

We believe that focused strategies in
core-plus, value-add and development,
whether via equity or high-yield debt

and depending on one’s risk appetite, will
continue to present attractive risk-adjusted
return opportunities to global investors

in 2017, particularly in the major US and
European cities.

Investors continue to show strong interest
in the asset class, as US and Western
European core returns moderate towards
historical averages after an unprecedented
period of double-digit returns. In

order to capitalize on the demand for
sustainable cash flow and value creation

in a competitive, maturing expansion,
local expertise and execution capabilities
at the asset level, as well as experienced
portfolio construction that protects against
downside risks, are critical.

In 2017, some of the areas we expect to

remain active include:

®  Lightindustrial (e.g. urban) in the US
and the UK

B Major market industrial development
in the US and major European locales
(e.g. France)

B Redevelopment/development of
strategically important retail centers in
the US and Germany

m  Self-storage redevelopment/adaptive
reuse in the US

®  Medical office and assisted living in the
US and UK

m  Office, multi-family and, in some cases,
student housing development in
very selective markets in the US, UK,
Germany, Italy and Spain

B Data center development in the US
and Europe (e.g. sale-leaseback), to a
very limited extent

What are the key macro factors affecting
real estate?

There are several key macro factors that are
currently affecting, and will likely continue
to impact, global real estate markets:

Interest rate growth and expectations,
along with political uncertainty — and,
potentially, nationalistic sentiment — are
certainly some of the most significant.

The acceleration of e-tailing, or selling retail
goods on the internet, is another factor to
watch, and has already started to blur the
lines between the traditional definitions of
retail and distribution warehouse property
sectors.

Demographics, and particularly the ageing
of industrialized economies and growing
youth cohorts in southern hemisphere
economies, will also likely impact the
markets over the next 12 months.

Pension fund commitments and the reality
of a low-rate/low-return world is another
big factor, as are the advent of a growing
pool of wealthy retail investors and defined
contribution mutual fund-like structures,
both of which require daily valuation and
liquidity.

What are the key challenges in the real
estate market at present?

For any real estate investment manager,
whether inside a large multi-asset-class firm

© Preqin Ltd. 2017 / www.preqin.com



or a small, single-product entrepreneurial

firm, there are factors changing the asset

management landscape that cannot be

ignored:

®  Investors increasingly focused on
passive investments
Fee compression across asset classes
Investors requiring a smaller number
of managers with strategic capabilities
across multiple asset classes

®  Strong brand awareness
Focus on cost-effective use of
technology to leverage large
investment teams

®  Big players getting bigger by
“hoovering”large proportions of
industry capital, along with operators
becoming increasingly institutional
and disintermediating capital

From an investment markets perspective,
we consider political uncertainty to be the
primary risk facing real estate investors
going into 2017. The uncertainty not
only has the potential to cause near-term
capital market shocks, but could also
have longer-term implications for space
market fundamentals, debt and capital
market liquidity and foreign capital
flows. Ultimately, this is an investment
opportunity that local, on-the-ground
experts have the greatest chance of
capitalizing on, in our view.

We have seen lots of capital focused on
real estate and challenging pricing as a
result. Are you adapting your strategy in
the current market?

The trend of growing capital flows

is nothing new, and our investment
processes, in which on-the-ground
investment experience is combined with
top-down data analyses and research,
allowed us to anticipate and prepare for the
current pricing and yield trends. Further, we
continue to closely monitor pricing trends
and develop new investment strategies in
anticipation of future opportunities. We
believe that being one of the few four-
quadrant real estate investors that is also
active in private and public equity and debt
gives us unique insights into trend analyses.

Barings has a large real estate debt
business; what do you see as the best
opportunities for debt investors?

The best opportunities depend, of course,
on a particular investor’s investment

n Real Estate Spotlight | February 2017

horizon, return requirements and risk
appetite.

Many investors require an “equity-like
return” with a “debt-like” structured
downside protection. We believe selective
execution in US and European high-

yield debt can offer investors attractive
risk-adjusted returns, with heightened
sensitivity to the quality of the sponsorship,
asset-specific characteristics and location-
specific submarket fundamentals. We

are also currently seeing attractive
opportunities in European core and value-
add strategies and US core strategies,

as well as increasing opportunities in
public market securities that complement
geographic or sector strategies and
diversification.

Should investors be looking at public
real estate?

Yes, we believe investors should absolutely
be looking at public real estate. For one,
looking at public market trends can

give investors insight into market and
pricing trends. Further, although more
volatile in the short term, longer-term
performance often reflects property market
fundamentals, which remain favourable.

As to whether investors should consider

investing in public real estate markets

now, it really depends on their investment

horizon and tolerance for near-term pricing

volatility. However, we know that:

®  Public and private index returns have
a strong positive correlation over the
long term, but it is well below one
(about 0.60 in developed countries),
meaning that the two strategies
complement one another and provide
additional portfolio diversification and
risk-adjusted return benefits for long-
term, REIT-dedicated investors.

®  The public and private wrapper
provides some additional
diversification, but REITs and global
real estate securities also allow
efficient investment in sectors and
countries that are more difficult to
access via the private direct route for
many investors.

B These strategies can enable investors
to achieve scalable diversification, as
broad exposure to sectors, countries
and regions is available via individual
shares.

®  Sector- or country-specific strategies
are typical within listed companies,
which allows management teams to
specialize.

= Daily liquidity allows investors to rotate
among sectors and countries and to
adjust and/or fine-tune their overall
real estate portfolio to their desired
allocation size and focus, without
having to buy or sell individual assets.

B Public real estate is now its own asset
class within the public markets.

®  We believe that there will be an
opportunity in the public debt
sectors given the risk retention rules,
particularly in CMBS tranches and
especially B-rated credits.

® A combination of public and private
real estate investments provides
access to a broad menu of investment
opportunities across the risk/return
spectrum. These opportunities can be
catered to investors’ targeted returns,
risks and liquidity needs.

In summary, we think that public real estate
securities, both equity and debt, can be an
asset to an institutional real estate portfolio
and, for a true four-quadrant investor, can
enhance risk-adjusted portfolio returns.

BARINGS REAL ESTATE ADVISERS
Barings Real Estate Advisers is one

of the world’s largest, diversified real
estate-focused investment advisers
with $50.4bn in assets managed or
serviced for more than 200 clients
globally. Barings Real Estate Advisers
is a unit of Barings, a $284bn+ global
asset management firm dedicated to
meeting the evolving investment and
capital needs of its clients.

SCOTT BROWN

Scott Brown is Barings’ Global Head
of Real Estate. Scott is responsible

for implementing corporate policies
and strategic initiatives for Barings
Real Estate Advisers, and oversees

the investment side of the global real
estate business. Scott has worked

in the industry since 1986 and his
experience has encompassed all
property sectors and capital structures.
Prior to joining the firm in 2014, Scott
was Head of the Americas of CBRE
Global Investment Partners, where he
managed global investment, portfolio
management, client service, and
product and business development.

www.barings.com
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FUND MANAGER OUTLOOK

FOR 2017

I n November 2016, Preqin conducted an
in-depth study of over 180 real estate
fund managers to gain an insight into the
issues affecting their business and the
wider industry, and to ascertain their plans
for further investment and outlook for real
estate in 2017.

‘ Over half of

fund managers
surveyed see valuations
as the biggest challenge
for2017

KEY ISSUES

With managers seeing greater competition
and higher valuations in the market, it is
unsurprising that over half (52%) of fund
managers surveyed see asset pricing as
the biggest challenge facing them over
the next 12 months (Fig. 5.1). Additionally,
59% of respondents have found that
pricing for real estate assets is higher

than 12 months ago. With uncertainty

in the run up to and aftermath of the US
presidential election, Brexit and concerns
over a slowdown in China’s economy,
ongoing volatility in global markets is the
second biggest challenge according to
37% of respondents.

Fig. 5.1: Key Challenges Facing Private Real Estate Managers in 2017
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A COMPETITIVE LANDSCAPE

The majority (59%) of private real estate
managers surveyed believe it is more
difficult to find attractive investment
opportunities than 12 months ago (Fig.
5.2), and it is difficult for managers to find
value in the current real estate market.

Overall, the majority (54%) of respondents
believe there is more competition for
assets than 12 months ago (Fig. 5.3).
When broken down by strategy, fund
managers have seen the biggest increase
in competition for lower-risk core assets,

Fig. 5.2: Fund Manager Views on the Difficulty of Finding

Attractive Investment Opportunities Compared to 12 Months

Ago
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which is likely the result of a large number
of investors looking to prime real estate for
income generation in the current market.
Fewer managers have seen an increase in
competition for higher-risk opportunistic
assets.

A notable 42% of surveyed managers
have said that the level of competition
has caused them to alter their investment
strategies, with some managers having
to change their geographic focus to
consider different markets, increase their
investments in higher-risk strategies

Fig. 5.3: Fund Manager Views on the Level of Competition for

Assets Compared to 12 Months Ago by Strategy
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DEAL FLOW

rivate equity real estate (PERE) firms

have increased their investment
activity rapidly in recent years, with 2015
seeing 184% of the number of acquisitions

Fig. 11.1: Number and Aggregate Value of PERE Deals Completed Globally, 2012 - 2016
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Fig. 11.2: 10 Largest PERE Portfolio Deals in 2016
Asset Buyer(s) Seller(s) Deal Size (mn) Deal Date
OfficeFirst Immobilien Blackstone Group IVG Immobilien AG 3,300 EUR Nov-16
US, Residential Portfolio Brookfield Property Group NorthStar Realty Finance 2,040 USD May-16
US, Multi-Family Portfolio Blackstone Group Greystar Real Estate Partners 2,000 USD Jan-16
China, Operating Company, Portfolio Unidentified Buyer(s), Vanke Blackstone Group 12,900 CNY Sep-16
RioCan Retail Portfolio Blackstone Group RioCan Real Estate Investment Trust 1,900 USD May-16
US, Diversified Portfolio Blackstone Group Alecta Pension Fund 1,800 USD Aug-16
US Logistics Portfolio Blackstone Group LBA Realty 1,500 USD Sep-16
US, Retail Portfolio CBRE S:;)Rtéagllg\éeaitmf::tz:tners’ Merlone Geier Partners 1,500 USD Nov-16
France, Niche Portfolio PRIMONIAL REIM Gecina 1,350 EUR Jul-16
Potsdamer Platz, Berlin, Mixed-Use Brookfield Property Group, Korea Savills Investment Management 1,300 EUR Jan-16

Portfolio Investment Corporation

Source: Preqin Real Estate Online

Fig. 11.3: 10 Largest PERE Single-Asset Deals in 2016

Asset Buyer(s) Seller(s) Deal Size (mn) Deal Date
California Public Employees' Retirement AXA Investment Managers — )
(a7 ERvEitn e System (CalPERS), CommonWealth Partners Real Assets LRSI eild
. . AXA Investment Managers —
UBS Tower China L'f.e Insgrance, RXR Realty, Real Assets, JP Morgan Asset 1,650 USD May-16
Unidentified Buyer(s) M
anagement
Fashion Show Mall TIAA Asset Management General Growth Properties 1,250 USD Aug-16
The Shops At Crystals Invesco Real Estate, Simon Property Group Unidentified Seller(s) 1,100 USD Apr-16
. . California Public Employees' Retirement . .
Miracle Mile Shops System (CalPERS), Miller Capital Advisory RFR Realty, Tristar Capital 1,100 USD Oct-16
1221 Avenue of the Americas Invesco Real Estate CPP Investment Board 1,100 USD Jul-16
Blanchardstown Centre Blackstone Group Unidentified Seller(s) 950 EUR Apr-16
Commerzbank Tower PATRIZIA Immobilien AG Commerz Real 800 EUR Sep-16
Investmentgesellschaft

Tour First AXA Investment Managers - Real Assets Beacon Capital Partners 800 EUR Jan-16
1251 State Street Mirae Asset Global Investments, State Farm Insurance 825USD Sep-16

Transwestern Investment Group
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2017 PREQIN GLOBAL ALTERNATIVES REPORTS @ Preqin

alternative assets. intelligent data.

The 2017 Preqin Global Alternatives Reports are the most detailed and comprehensive reviews of the @pean
alternative assets industry available, offering exclusive insight into the latest developments in the private

equity, hedge fund, real estate and infrastructure asset classes.

2017
PREQIN GLOBAL

INFRASTRUCTURE
REPORT

@preain

B Access in-depth analysis and comprehensive statistics, helping you to understand the latest trends 7o
in fundraising, performance, investors, deals, fund managers, secondaries, fund terms, placement REAL ESTATE
agents, consultants, law firms and much more.

u  View historical data alongside the most important industry developments. Read contributions from
some of the industry’s leading figures.

=  Improve your presentations, marketing materials and company reports.

Discover the most important players in every area of the industry.

®  Answer key questions: Who is investing? How much has been raised? Where are the centres of
activity? Where is the capital going? What are the biggest deals? What is the outlook for the industry?

@preain

i 2017
PREQIN GLOBAL
B HEDGE FUND

@preain

PREQIN GLOBAL
PRIVATE EQUITY &
VENTURE CAPITAL
REPORT

For more information visit: www.pregin.com/reports

I would like to purchase:

PRINT

Name I First Copy Each Additional Copy Quantity I Data Pack* v

Private Equity & Venture Capital $175/£125/€150 $90/£65/€75 $300/£215/€260 O

Hedge Funds $175/£125/€150 $90/£65/€75 $300/£215/€260 O

Real Estate $175/£125/€150 $90/£65/€75 $300/£215/€260 O

Infrastructure $175/£125/€150 $90/£65/€75 $300/£215/€260 O

All Four Titles (25% Saving!) $525/£375/€450 $265/£190/€225 $900/£645/€770 O

Shipping Costs: ~ $40/£10/€25 for single publication (Shipping costs will not exceed a maximum of $60/£15/€37 per order when all If you would like to order more than 10 copies of one title,
$20/£5/€12 for additional copies shipped to same address. If shipped to multiple addresses then full postage rates please contact us for a special rate

apply for additional copies.)

DIGITAL

Name I Single-User Licence Each Additional Copy Quantity I Enterprise Licence** v I Data Pack* v

Private Equity & Venture Capital $175/£125/€150 $90/£65/€75 $1,000/£715/€860 O $300/£215/€260 O

Hedge Funds $175/£125/€150 $90/£65/€75 $1,000/£715/€860 O $300/£215/€260 Oa

Real Estate $175/£125/€150 $90/£65/€75 $1,000/£715/€860 O $300/£215/€260 O

Infrastructure $175/£125/€150 $90/£65/€75 $1,000/£715/€860 O $300/£215/€260 Oa

All Four Titles (25% Saving?) $525/£375/€450 $265/£190/€225 $3,000/£2,145/€2,500 O $900/£645/€770 O

*Data packs feature all the chart and league table data in an Excel file. Must be purchased alongside the associated report.
**Enterprise Licence allows for firm-wide digital access.
Please note all prices quoted throughout are exclusive of sales taxes.

PAYMENT DETAILS: SHIPPING DETAILS:
|:| Cheque enclosed (cheque payable to ‘Preqin’) Name: Telephone:
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Expiration Date: Post/Zip:
Security Code: Country:
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NEW YORK LONDON SINGAPORE SAN FRANCISCO HONG KONG MANILA
One Grand Central Place 3rd Floor One Finlayson Green One Embarcadero Center Level 9, Central Building Pascor Drive
60 E 42nd Street Vintners' Place #11-02 Suite 2850 1-3 Pedder Street Sto. Nifio
Suite 630 68 Upper Thames Street Singapore San Francisco Central, Hong Kong Paranaque City
New York London 049246 CA94111 Metro Manila 1700
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CONFERENCES

FEBRUARY 2017

Conference Dates Location Organizer Preqin Speaker Discount Code
GIOk.)aI HANG Sl LR 2 e e e 8 February 2017 New York iGlobal Forum - -
& Private REITs

Cayman Alternative Investment Summit

15-17 February

(CAIS) 2017 Grand Cayman CAIS Ltd. - -
Mark O'Hare .

. 27 February - . . R 10% Discount -

SuperReturn International 2 March 2017 Berlin KNect365 Elias Latsis FKR2428PRQW
Tom Carr
MARCH 2017
Conference Dates Location Organizer Preqin Speaker Discount Code
Family Office Winter Forum 2017 01 March 2017 New York OpaIGI::Jnua;aal - -
6th Amsterdam Investor Forum 7 - 8 March 2017 Amsterdam ABN AMRO - -
MIPIM 2017 14 - 17 March 2017 Cannes Reed MIDEM - -
North American Pensions Summit 20-21 March 2017 Chicago rmarcus evans - -
Summits
Global Sovereign Wealth Forum 29 - 30 March 2017 London IRN - -
APRIL 2017

Conference Dates Location Organizer Preqin Speaker Discount Code
The 4th Annual Real Estate Private Equity O B
Forum on Land, Homebuilding & Condo 4~ 5 April 2017 Miami, FL IMN - 15% PDC';?;’“”‘
Development (East)
Private Wealth Management Summit 10-12 April 2017 Macau marcus evans . )

APAC 2017

Impact Investing Forum 2017
Real Estate Investment Summit 2017

Latin Private Wealth Management Summit

Summits

Opal Financial

23 -25 April 2017 G

Boca Raton, FL

Opal Financial

26 - 27 April 2017 Group

Boca Raton, FL

marcus evans

27 - 28 April 2017 Panama City

Summits
MAY 2017

Conference Dates Location Organizer Preqin Speaker Discount Code
Real Estate Investment World Asia 3-4May 2017 Singapore Terrapinn - -
The 3rd Annual Real Estate Family Office . oL Iy
and Private Wealth Management Forum 11-12 May 2017 Huntington Beach, IMN - 15% Discount

CA PQ15
(West)
Finding, Funding, Fixing & Flipping . _ )
Residential Real Estate 11 May 2017 Los Angeles iGlobal Forum
European Pensions and Investments marcus evans
Summit 2017 15-17 May 2017 Montreux Summits - -
The 5th Annual Real Estate CFO Forum . 15% Discount -
(West) 16 - 17 May 2017 San Diego, CA IMN - PQ1S5
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GLOBAL REITS SUMMIT 2017

DATE: 8 February 2017
INFORMATION:  https://goo.gl/jvlUa5
LOCATION: New York
ORGANIZER: iGlobal Forum

Rising interest rates, new regulations and the elections - real estate demands are shifting in all sectors and magnifying the
challenges of staying competitive. What can you do to identify new non-traditional sectors for capital investment and maximize
real estate value in existing projects? Understand the major effect of the macroeconomic environment on your investments by
attending iGlobal Forum’s Global REITs Summit 2017 on February 8th in New York.

10TH ANNUAL WOMEN'S PRIVATE EQUITY SUMMIT

DATE: 8- 10 March 2017

INFORMATION:  http://www.womensprivateequitysummit.com/
LOCATION: The Ritz-Carlton, Half Moon Bay, California
ORGANIZER: Falk Marques Group

The 10th Annual Women's Private Equity Summit. Every year over 450 of the world’s leading women in private equity and ven-
ture capital gather for insightful and candid discussions on fundraising, deal flow, portfolio management, liquidity, and more.

THE 4TH ANNUAL REAL ESTATE PRIVATE EQUITY FORUM ON LAND,
HOMEBUILDING & CONDO DEVELOPMENT (EAST)

DATE: 4-5 April 2017
INFORMATION:  www.imn.org/landeast17
LOCATION: Miami, FL

ORGANIZER: IMN

Join us for IMN’s 4th Annual Real Estate Private Equity Forum on Land, Homebuilding & Condo Development, Miami, FL, April
4-5. With a particular focus on private equity, debt and joint venture financing in the land, homebuilding and condo markets, we
examine the latest investment opportunities, strategies and trends.

BRITISH GRI

DATE: 25-26 April 2017

INFORMATION:  http://www.griclub.org/evento/mundo/british-gri-2017_118.html?utm_source=Preqin&utm_medi-
um=EventListing&utm_content=British2017

LOCATION: 116 Pall Mall, London
ORGANIZER: GRI Club

British GRI is a get together of senior international and local real estate investors, developers and lenders. The collegial discus-
sions enable you to interact and engage - much like an after-dinner conversation in your own living room. Identify like-minded
peers, build relationships, and continue the conversation afterwards.
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